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    Berlitz English Negotiations                      Level 5

	This intensive course is suited to those wishing to study English who have an intermediate knowledge of the language, with limited time to study. The course will include a Berlitz English book, audio CDs and website access. The course will also include use of DVDs and a Berlitz  compiled magazine containing contemporary articles of cultural interest. The goals for each lesson will cover a range of pronunciation practice, vocabulary work, listening activities based on real life situations, reading tasks and writing exercises to help focus on accuracy and grammar to enhance effective communication. Supplementary material may be included according to the changing  language needs of the learner.

The course will include learning strategies to enable students to develop their language skills outside the classroom.

	Monday

	Orientation Welcome to the Berlitz Centre by staff

	Introduction to Negotiation
· Describing the phases of a negotiation 
· Preparing to negotiate

	· Explaining your objectives 
· Describing your BATNA 



	Tuesday

	Developing a Strategy
· Describing types of negotiations

· Discussing pros and cons of the negotiating medium



	· Using framing when presenting information 

· Listening: an essential skill for negotiators

	Wednesday

	The Opening Offer 
· Discussing pros and cons of making the opening offer

· Using anchoring when opening negotiations
	· The language of offers 
· Making / Responding to offers



	Thursday

	Understanding the Other Side
· Describing negotiating styles

· Discussing decision-making and authority


	· Explaining the importance of trust in negotiations

· Responding to ploys



	Friday

	Working Toward Agreement
· Explaining the status of a negotiation

· Describing obstacles to agreement

· Requesting and making compromises and concessions


	Review

Language review (grammar and vocabulary) and/or  Role Play 

DVD based lesson

English Passport magazine lesson

Level Check

Your turn presentations

Leaving Certificates for students finishing course



	Time will be given each day in order  to focus on the following objectives and language input

	· Introducing yourself; renewing and making

 friendships; planning a social activity; following up on a contact.

· Discussing a trip; describing famous sites, asking for

 recommendations

· Talking about a good dinning experience; getting good

 service; discussing a bill; calling about a lost item

· Talking about career plans, paths and changes

· Talking about festivals; Describing traditions; talking

 about New Year’s activities


	· Contrast of simple present and present progressive tenses
· Verbs not commonly used in the progressive form

· Contrast of simple past and past progressive tenses

· Contrast of simple present, simple past, and present perfect tenses

· Making comparisons

· Adjective + preposition + gerund

· Clauses with so (that) vs. (and) so

· Contrast of present perfect and present progressive tenses
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